
B U Y E R  J O U R N E Y  G U I D E

UAE Buyer’s
Guide
A step-by-step guide for resident and international buyers: define the

brief, confirm ownership eligibility, verify the property, structure the

transaction and complete registration with fewer surprises.

T S K  R E A L  E S TAT E S
T S K P R I M E . C O M
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01
Rules and ownership rights differ by
emirate and designated area.

02
Ready and off-plan purchases require
different due-diligence checks.

03
Never treat the listing price as the total
acquisition budget.
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The buying process starts before the
property search.
A precise brief saves time and reduces the risk of buying a property that looks attractive but

does not fit your actual goal.

Investment buyer

Set target yield, hold period, acceptable vacancy,

preferred tenant profile, liquidity needs and whether

you want ready income or off-plan growth exposure.

End-user buyer

Prioritise commute, schools, unit size, amenities,

move-in timing, community quality and long-term

affordability.

International buyer

Plan KYC, source-of-funds evidence, travel/remote

signing, banking and ownership eligibility before a

deadline creates pressure.

Financed buyer

Obtain lender guidance early. Bank valuation,

eligibility and processing timelines can affect which

properties and payment schedules are practical.

The right property is the one that fits the buyer brief, not the one with the
most persuasive launch presentation.

BUDGET PURPOSE HOLD PERIOD INCOME TARGET LOCATION READY / OFF-PLAN CASH / FINANCE

EXIT PLAN
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Confirm where and how you can own
before you reserve.
Property ownership rules are not identical across the UAE. Foreign ownership rights depend on

the emirate, designated area and the specific property right being offered.

Abu Dhabi

ADREC reports that investment zones are open to

ownership by investors of all nationalities. Confirm

the exact investment zone, property right and

transaction requirements for the specific asset.

Dubai

The UAE Government states that foreign buyers may

acquire freehold property in areas designated for

foreign ownership, along with certain usufruct or

leasehold rights depending on the property and area.

Do not assume: a marketing term such as “freehold”, “investment zone” or “99-
year right” should be understood from the official registration framework and
contract, not only from advertising copy.

Ownership verification questions

Is the buyer eligible to own this specific property? What exact right will be registered?

Which authority will register the transaction? Is the seller/developer entitled to sell this property?

Are there restrictions on resale, assignment or use? What current registration fees and documents apply?

Eligibility first. Property second. Payment third.
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A disciplined purchase flow from brief to
title.
The exact documents and authority differ by emirate and transaction type, but this sequence

keeps the buyer focused on the key decision points.

1
Define purpose and total budget
Set property budget plus a separate allowance for registration, financing, valuation, advisory, furnishing and other
applicable costs.

2
Confirm ownership eligibility and funding route
Cash or finance, resident or non-resident, ready or off-plan.

3
Shortlist the market, then the property
Compare communities and demand drivers before choosing a building or project.

4
Verify the seller / developer / project
Use the relevant regulator, official project tools and licensed professionals.

5
Review price, costs and contract terms
Understand deposits, deadlines, default clauses, conditions, inclusions and fees.

6
Complete KYC, finance and source-of-funds checks
Prepare identity and funding documentation early, especially for international purchases.

7
Register the transaction
Complete the required official registration / initial registration steps for the emirate and transaction type.

8
Handover, snag, insure and activate the ownership plan
For investors, prepare leasing/management. For end users, prepare utilities, move-in and community registrations.
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Choose the transaction type that fits the
objective.
Ready and off-plan property can both work, but the risk profile, cash-flow timing and due

diligence are different.

Ready can be clearer

You can see the asset, understand the building and

often benchmark rent more precisely.

Off-plan can be more flexible

Payment schedules can support capital planning, but

flexibility is valuable only when the project

fundamentals and contract are strong.

FACTOR READY PROPERTY OFF-PLAN PROPERTY

Income timing Potentially immediate after completion of
transfer and leasing.

Usually no rental income until handover and lease-
up.

Inspection Physical unit/building can usually be
inspected.

Buyer relies more on plans, specifications, show
units and contract.

Payment
structure

Typically larger amount at transfer; finance
may be available subject to lender criteria.

Developer payment plans may spread payments
before/after handover.

Key due
diligence

Title, seller, condition, tenancy, service
charges, valuation, community.

Project registration, escrow, developer, SPA,
milestones, assignment and delivery terms.

Pricing Compare recent completed transactions and
actual condition.

Compare launch price, unit premiums, payment-plan
value and nearby ready/competing supply.

Main risk Overpaying, hidden condition/cost issues,
weaker rent or resale demand.

Construction/delivery risk, market change before
handover, contract/assignment restrictions.
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The property price is not the total
purchase cost.
Build a transaction budget with confirmed current figures. Avoid generic percentage

assumptions unless they are verified for the specific emirate, property and financing structure.

Government / registration

Registration, title, trustee or related authority charges

can apply. The amount and allocation vary by

emirate and transaction.

Broker / advisory

Confirm any brokerage or professional fees and

whether VAT applies.

Finance

Valuation, mortgage registration, lender processing

and insurance can apply when financing is used.

Legal / conveyancing

Independent legal review may be appropriate,

particularly for complex or high-value transactions.

Ownership setup

Company, trust, power-of-attorney or estate-

planning structures require separate professional

advice where relevant.

After purchase

Service charges, maintenance, furnishing, utilities,

property management and leasing costs affect the

real holding budget.

Keep a cash buffer. A buyer under deadline pressure is more likely to
accept weak terms or make an avoidable funding mistake.

Current-fee rule: ask for a written transaction-cost schedule before signing, then
cross-check regulator and lender charges.
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What to have ready before signing.
A simple document and decision checklist reduces friction once you find the right property.

Identity & KYC

Passport / Emirates ID where applicable

Current contact and address details

Source-of-funds / source-of-wealth evidence as
requested

Power of attorney, if used and properly executed

Property pack

Offer / reservation form

Title / ownership or project details

SPA / sale contract

Service-charge information

Payment schedule and bank/escrow details

Money plan

Total acquisition budget

Currency conversion / transfer plan

Finance approval pathway if applicable

Liquidity buffer after purchase

Decision plan

Why this property?

Why this price?

What is the hold period?

What is the exit route?

What would make you walk away?

The best time to define your “walk-away” conditions is before you
become emotionally attached to the unit.

• 

• 

• 

• 

• 

• 

• 
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Make your first shortlist a
qualified shortlist.
Share your budget, preferred emirate, property type, timeframe and whether the

purchase is for investment or use. We can help narrow the market before you spend

time reviewing individual units.

What we can compare with you

• Clarify ready vs off-plan based on your timing and objective.

• Compare locations and projects using one decision framework.

• Map the transaction steps and current verification points.

• Estimate the true acquisition and holding budget before commitment.

+971 58 575 5054   •   info@tskprime.com   •   tskprime.com Visit TSK Prime
Scan to speak with the team.

OFFICIAL REFERENCES USED FOR THIS GUIDE

UAE Government: expatriates buying property  •  ADREC property ownership / regulations  •  Dubai Land Department property sale registration  •  Dubai Land

Department services

Educational material only. Property rules, fees, financing criteria, market values, service charges and project terms can change. Verify the current position with the
relevant regulator, developer, lender and qualified legal/tax advisers before committing funds. TSK Real Estates does not guarantee investment returns.

T S K  R E A L  E S TAT E S
T S K P R I M E . C O M

NEXT STEP

https://u.ae/en/information-and-services/moving-to-the-uae/expatriates-buying-a-property-in-the-uae
https://adrec.gov.ae/en/rules_and_regulations
https://dubailand.gov.ae/en/eservices/property-sale-registration/
https://dubailand.gov.ae/en/eservices/all-services/
https://dubailand.gov.ae/en/eservices/all-services/
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